
  

 

3Q25 Earnings Update 

VALUATION 

Current Price $1.73 

52 Week Range $1.36 – 6.00 

Market Cap ($-Mn) 28.72 

Ent. Value ($-Mn) 60.83 

Shares Out. (Mn) 16.7 

Float 17.3% 

Avg. 3-Month Volume 0.47Mn 

P/S (LTM) 0.2x 

Source: TIKR 

 

FUNDAMENTALS 

Revenue (2023)  $168 Mn 

Revenue (2024)  $169 Mn 

Revenue (9M25)  $137 Mn 

Adj. EBITDA (2023) $8.4 Mn 

Adj. EBITDA (2024) $6.3 Mn 

Adj. EBITDA (9M25) $5.8 Mn 

Cash and cash 
equivalents (3Q25) 

$8.3 Mn 

Source: Company Filings 

 

STOCK PRICE PERFORMANCE 

 

Source: TIKR 
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Please refer to the Disclaimer at the 
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Binah Capital Group, Inc. (BCG) 

Strong Quarter as Differentiated RIA Platform Drives Top-

Down Beat. Attractively Valued. 

◼ Key Takeaways: 

− Stand out quarter with top-down beat driven by BCG’s differentiated RIA 

platform.  

− Growth momentum sustained with revenue up 9.5% y/y and AUM rising 

11% to $30 billion, supported by strong advisor activity. 

− Top-line growth and operational excellence driving profitability higher 

with gross profit at multi-quarter high, EBITDA at $2.9 million (vs. $0.4 

y/y), and net income turning positive. 

− Improving balance sheet, macro tailwinds, and execution of growth 

strategy to continue driving growth and market share gains. 

− Stock has reacted well to latest EPS print but remains undervalued given 

scalable platform economics and differentiated market positioning. 

◼ Stand out quarter with top-down beat driven by BCG’s differentiated 

RIA platform. Topline grew 9.5% y/y to $46.2 million in 3Q25, reflecting 

increased productivity across advisor base and rising AUM. Growth in 

revenue was driven by higher commissions and advisory fees, supported by 

21.5% y/y increase in interest and other income during the quarter. 

− Commissions revenue totaled $37.3 million, up from $34.8 million a 

year ago. Trailing commission revenues, which are preliminarily related 

to the sales of mutual funds and variable annuities held by clients of the 

company’s advisors, grew 15.1% y/y to $21.0 million in 3Q25, offset by 

a 0.6% y/y reduction in sales-based revenue (that are recognized at the 

point of sale on the trade date) to $16.3 million. 

− Advisory fees came in at $7.4 million, up from $6.2 million in the 

prior-year period, driven by positive returns in the market. Interest and 

other income for the quarter stood at $1.4 million, up from $1.2 million in 

3Q24. 

◼ AUM grew 11% y/y to $30.0 billion in 3Q25, underscoring the scalability 

of BCG’s advisor-centric model and its ability to grow client assets 

despite mixed net flows. This expansion reflects the company’s continued 

strength in retaining assets and supporting advisors through its flexible 

platform, which accommodates both fee-based advisory and commission-

based brokerage solutions. 

◼ Overall, the growth in revenue and expansion of asset base reflects 

BCG’s continued growth momentum and steady execution of its 

strategic priorities, which are centered around: 

− Strengthening advisor productivity and platform-wide revenue 

generation. BCG continues to benefit from higher advisory fees and 

trailing commissions, supported by market appreciation and stable 

advisory asset retention. 

− Leveraging its diversified platform of broker-dealers, RIAs, and 

insurance entities. The company’s multi-model offering (hybrid, 

independent, and W2) and broad custodian relationships provide 

flexibility for advisors and help support recurring asset growth.

November 17, 2025 
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Chart 1: BCG – Quarterly Revenue 

 

Source: Exec Edge Research, Company Filings 

Chart 2: Strong Asset Base Indicates Platform Stickiness 

 

Source: Exec Edge Research, Company Filings 

◼ Top line growth is backed by improving profitability as gross profit grew by a healthy 7.5% y/y to reach a 

multi-quarter high. Driven by a growth in total revenue from $42.2 million in 3Q24 to $46.2 million in 3Q25, and an 

increase in commission and fee expenses from $33.8 million to $37.2 million, BCG’s gross profit grew ~7.5% y/y to 

~$9.0 million in the third quarter. 

− Employee compensation and benefits increased ~$0.7 million y/y, reflecting higher personnel costs and 

stock-based compensation. Technology fees rose by about $0.4 million due to expanded platform and 

infrastructure spending, while professional fees declined modestly by roughly $0.6 million as prior-year 

transaction-related costs rolled off. 

− On other hand, interest expense declined by $0.2 million, reflecting the impact of last year’s debt refinancing 

and the continued benefit of lower borrowing costs. 

− Total operating expenses were $23.5 million, down from $26.0 million in the same period last year. The 

decrease mainly reflects the absence of certain one-time costs incurred in the prior year related to completing 

the business combination.  
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Chart 3: Gross Profit is at a Multi Quarter High 

 

Source: Exec Edge Research, Company Filings 

◼ Operational excellence also reflected in rise in EBITDA to $2.9 million in 3Q25 (vs. $0.4 million in 3Q24), 

supported by higher revenue, improved gross profit, and lower professional and interest expenses following last 

year’s transaction-related costs. For 9M25, BCG’s EBITDA stands at $5.8 million vs. $0.9 million a year ago. 

− Net income turned positive, rounding off a strong top-down performance. BCG reported net income of 

$1.8 million in 3Q25, compared with a net loss of $1.2 million in the prior year period. For 9M25, BCG’s net 

income stood at $2.1 million vs. a net loss in the same period in 2024. The shift to profitability is supported by 

stronger revenue and gross profit, along with notable reductions in professional fees, interest expense, and D&A. 

These tailwinds were partially offset by increased technology fees tied to platform growth. 

− The macro environment in 3Q was constructive, supported by roughly 3% U.S. GDP growth, a 25 bps Fed 

rate cut, and a strong ~8% rise in the S&P 500. These conditions lifted asset values and supported higher 

advisory and trailing fee revenue for BCG. 

◼ Debt levels continue to moderate, and BCG ended 3Q25 with $8.3 million in cash. Borrowings totaled $23.5 

million, down from $23.9 million a quarter ago and $24.5 million a year ago and included $18.1 million in notes 

payable and $5.3 million in promissory notes to affiliates. Interest coverage improved sharply, rising from 0.55x in 

3Q24 to 5.34x in 3Q25 and up from 1.84x in 2Q25, reflecting stronger earnings and lower interest expense. A rising 

interest coverage ratio indicates a healthier ability to service debt, which is a positive, though sustainability will 

depend on continued profitability. 

Chart 4: Total Debt Continues to Moderate while Interest Coverage Ratio is Moving Higher 

 

Source: Exec Edge Research, Company Filings. Adjusted EBITDA (which excludes merger and refinancing costs) has been used for 2023 and 2024 
for like-to-like comparison. 
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Undervalued Given Potential for Topline Growth and Margin Expansion 

◼ The stock has reacted well to 3Q25 earning print, but our analysis shows that BCG has upside potential 

from current levels. Please note that the following analysis is for illustrative purposes and is not meant to be a 

stock recommendation/price target or a buy/sell/hold recommendation on the stock. We use multiple approaches, 

including absolute valuation (time series), comparison with trading peers, and comparable transactions. While we 

do not have a price target for BCG, our analysis shows that the stock has upside potential. Please note that the 

upside shown in the analysis below is not a stock price target and is just an illustration of the valuation 

analysis conducted by us. 

◼ We analyzed BCG’s LTM P/S multiple and note that the stock is trading at a discount to its mean multiple 

on this metric. Note that we are using LTM multiple instead of NTM due to lack of any official guidance by the 

company or Street estimates. 

− P/S multiple analysis. BCG is trading at a 0.16x LTM P/S multiple, a discount to its mean multiple of 0.31x 

(since listing). Applying the 0.31x multiple to its LTM revenue results in a price/share of $3.36, which is higher 

than current price of $1.73. 

Chart 5: Valuation Analysis Based on LTM P/S Multiple 

 

 
 

Source: Exec Edge Research, TIKR. Data as of 11/14 close. 

◼ Peer analysis (relative valuation). BCG’s LTM P/Sales multiple of 0.2x reflects a discount of 90%+ to the industry 

average of 2.0x. Given this relative undervaluation, we view BCG as a potential re-rating candidate following a strong 

3Q25, marked by double-digit revenue growth, operating leverage, and return to profitability. The quarter showed 

that top-line expansion (revenue +9.5% y/y) and an 11% y/y increase in advisory and brokerage assets are 

translating into improving earnings power, with EBITDA rising to $2.9 million from $0.4 million and net income turning 

positive at $1.8 million versus a $1.2 million loss last year. 

Chart 6: Trading Comps – BCG vs. Peers 

 

Source: Exec Edge Research, Yahoo Finance TIKR. Data as of 11/14 close. 

◼ Comparable transaction analysis points to significant upside potential from current levels. The wealth 

management industry has seen multiple transactions in the recent past that closely mirror BCG’s business.  

− In February 2025, Robinhood (HOOD) acquired TradePMR in a $300 million deal. Per RIABiz, TradePMR served 

350 RIA firms and had $43 billion in assets as of January 31, implying a valuation multiple of 0.70% of AUM. 
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− In April 2025, Stifel Financial (SF) acquired 36 B. Riley Financial (RILY) employee advisors, representing total 

assets under management of approximately $4 billion. The transaction, which closed at an estimated valuation 

of $27 million-to-$35 million (per InvestmentNews), implies a valuation multiple of 0.78% of AUM at the midpoint 

of the range. 

− In August 2025, LPL Financial (LPLA) acquired Commonwealth Financial Network. The deal adds 3,000 financial 

advisors and $305 billion in AUM to LPLA. Valued at $2.7 billion, the deal implies a valuation multiple of 0.89% 

of AUM. 

− Overall, the average AUM multiple of these transactions stands at 0.79%. Applying the same multiple to 

BCG’s AUM of ~$30 billion points to a valuation of $236 million or $14.1/share. This is much higher than 

the company’s current valuation (~$29 million) and is indicative of BCG’s value creation potential, given its 

expanding advisor- and AUM- base, backed by a best-in-class wealth management platform with recurring 

revenue streams. 

Chart 7: Transaction Comps 

 

Source: Exec Edge Research, InvestmentNews, RIABiz, Wealth Solutions Report, Company Press Releases. 
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Chart 8: BCG – Financial Snapshot 

 

Source: Exec Edge Research, Company Filings 
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Disclaimer 

By using Exec Edge, Exec Edge Research, Executives-Edge.com or and any subdomain or premium service offered by 

Capital Markets Media LLC (collectively, “Exec Edge”), hereafter referred to as "Services", you acknowledge that (i) any 

and all Services provided are for informational purposes only and do not constitute a recommendation for any particular 

stock, company, investment, commodity, security, transaction, or any other method of trading featured in any place on 

Exec Edge (ii) Exec Edge does not guarantee the accuracy, completeness, or timeliness of the Services provided (iii) 

views offered by any Services, outside contributors, columnists, partners and employees are not specifically endorsed 

by Exec Edge, nor does Exec Edge hold any responsibility or liability for any actions, negative or otherwise, taken by 

you either directly or indirectly as a result of participating in any Services offered. 

Exec Edge, its employees, partners, and any other representatives will not, either directly or indirectly, be held liable, 

accountable, or responsible, in any capacity, to you or to any other person for any (i) errors, inaccuracies, or omissions 

from the Services including, but not limited to, quotes, rumors, chatter, financial data, and reports; (ii) interruptions, 

delays, or errors in delivery or transmission of the Services, (iii) damages or losses arising there from or occasioned 

because of, or by any reason of nonperformance. 

Exec Edge makes its best efforts to carefully research and compile all information available. In doing so, the published  

content may include mentions of rumors, chatter, or unconfirmed information, which may or may not be provided to Exec 

Edge for the purpose of being included on the Site. Nothing include on the Site, including statements on returns, share 

price gains, capital gains, or other forecast(s) shall be read as financial advice nor shall any of the foregoing be relied 

upon in making financial or investment decisions. Readers should beware that while unconfirmed information may be 

correlated with increased volatility in securities, price movements based on unofficial information may change quickly 

based on increased speculation, clarification, or release of official news. Any information on the Site may be outdated at 

the time of posting or of your review of same.  

Please be advised that foreign currency, stock, and option trading involves substantial risk of monetary loss. Neither 

Exec Edge nor its staff recommends that you buy, sell, or hold any security and nothing on the Site shall be considered 

to be investment advice.  Exec Edge does not offer investment advice, personalized or otherwise. All information 

contained on this website is provided as general commentary for informative and entertainment purposes, and does not 

constitute investment advice. No guarantee can be given for the accuracy, completeness, or timeliness of any information 

available on the Site.  

Liability 

Exec Edge reserves the right, at any time, and without notice to You, to change (i) any terms and services listed under 

Exec Edge's Terms of Service (ii) any portions of the Services, including but not limited to the discontinuation or 

elimination of any feature of the Services, including but not limited to the addition or removal of any Partner or employee 

content (iii) any fees or conditions established for usage of any of the Services provided by Exec Edge. Any changes to 

Exec Edge's Terms of Service or Services will be effective immediately following the posting of any modification to our 

Services and Terms of Service. 

Exec Edge will not accept liability for any loss or damage, including without limitation to, any loss of profit, which may 

arise directly or indirectly from use of or reliance on this information, whether specifically stated in the above Terms of 

Service or otherwise. Exec Edge recommends that you conduct your own due diligence and consult a certified financial 

professional for personalized advice about your financial situation. Exec Edge, its data providers, the financial exchanges 

and each of their affiliates (i) expressly disclaim the accuracy, adequacy, or completeness of any data on the Site;  and 

(ii) shall not be liable for any errors, omissions or other defects in, delays or interruptions in such data; or (iii) for any 

actions taken in reliance thereon. Neither Exec Edge nor any of its information providers will be liable for any damages 

relating to your use of the information provided herein, including but not limited to financial loss. 

Material from Exec Edge may not be published in its entirety or redistributed without the approval of Exec Edge. 

Exec Edge does and seeks to do business with companies covered in research notes, including but not limited to 

conference sponsorships and other in-person and/or video events.  Exec Edge may also earn a fee from selling data, 

including information pertaining to persons accessing the site or research on specific companies. Such endeavors may 
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lead to additional revenue sources available to Exec Edge, including, but not limited to publications available on the Site 

as a result of paid-for research. 

Analyst Certification  

All of the views expressed in this report accurately reflect the personal views of the responsible analyst(s) about any and 

all of the subject securities or issuers. No part of the compensation of the responsible analyst(s) is, or will be, directly or 

indirectly, related to the specific recommendations or views expressed by the responsible analyst(s) in any report.  

Data 

Exec Edge, its data providers, the financial exchanges and each of their affiliates (A) expressly disclaim the accuracy, 

adequacy, or completeness of any data and (B) shall not be liable for any errors, omissions or other defects in, delays 

or interruptions in such data, or for any actions taken in reliance thereon. Neither Exec Edge nor any of its information 

providers will be liable for any damages relating to your use of the information provided herein. Either Exec Edge or its 

third party data or content providers have exclusive proprietary rights in the Site, the data generated by the Site, and 

information provided by You through your access and use of the Site. By using the Site, You agree that your information 

may be provided and/or sold to third parties. You agree not to copy, modify, reformat, download, store, reproduce, 

reprocess, transmit or redistribute any data or information found herein or use any such data or information in a 

commercial enterprise without obtaining prior written consent. All data and information is provided as is. 
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