EPS Update - 2Q26

August 14, 2026

Current Price $1.14
52 Week Range $0.95-$4.00
Market Cap ($-Mn) 26.7
Ent. Value ($-Mn) 505.9
Shares Out. (Mn) 234
Float 1.3%
Avg. 3-Month Volume 0.04 Mn
P/Sales (LTM) 0.51x

Source: Company Filings, TIKR

| FUNDAMENTALS |
Revenue (2024) $38.1 Mn
Revenue (2025) $48.4 Mn
Revenue (1H26) $27.2 Mn
Pro Forma Cash & $22.6 Mn

Restricted Cash*

Source: Company Filings. *Includes $12.5
million of proceeds from the August 2026
financing.
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Local Bounti Corporation (LOCL)

Retail

Momentum, Food-Safety Relevance, and Yield Gains

Strengthen the Growth Story; EBITDA Progress Continues

Key Takeaways:

— Revenue increased 14% y/y and 4% q/q to $13.9 million, while adjusted
EBITDA loss improved 17% y/y to $5.8 million.

— Progress toward positive adjusted EBITDA continues, supported by
higher revenue, lower adjusted G&A, and ongoing yield and cost-
efficiency initiatives.

— Commercial momentum broadened across new accounts and SKUs,
including a planned ~400-store single-serve salad-kit pilot this fall.

— Network vyields remain at record levels, with California production
improving ~10%; recent $12.5 million investment strengthens near-term
liquidity.

— Shares trade at ~0.51x LTM sales, leaving rerating potential if margin
recovery, EBITDA improvement, and balance-sheet execution continue.

LOCL'’s 2Q results reinforce the transition from facility build-out toward
yield, customer mix, SKU expansion, and operating leverage. Revenue
increased 14% yly to $13.9 million from $12.1 million and rose ~4%
sequentially from $13.3 million, driven by higher production and sales from
Georgia, Texas, and Washington. 1H26 revenue reached $27.2 million, up
~15% from $23.7 million in 1H25, extending the growth trend as LOCL
converts higher output from its installed asset base into retail sales. Adjusted
EBITDA loss narrowed 17% y/y to $5.8 million from $7.1 million and was
broadly stable versus $5.7 million in 1Q26. The y/y improvement indicates
that higher revenue and tighter cost discipline are beginning to translate into
operating leverage despite temporary gross-margin pressure during the
quarter. With the three Stack & Flow-enabled facilities already at full
harvestable capacity, incremental growth is increasingly coming from better
asset productivity, although further gross-margin improvement is needed to
accelerate progress toward positive adjusted EBITDA.

Food safety and traceability emerged as an important strategic theme
this quarter, increasing retailer focus on the attributes that differentiate
LOCL'’s controlled-environment model. Retail sourcing conversations that
historically centered on cost and availability are increasingly incorporating
water sourcing, environmental control, traceability, and food-safety
monitoring. This shift is visible more broadly, with FMI's 2026 research
indicating that 31% of responding retailers plan to add food-traceability
technology capabilities this year, while recent produce-safety events have
highlighted the commercial impact of supply-chain exposure, with U.S. fresh-
lettuce unit sales falling 9% w/w during July’s Cyclospora outbreak, per
NielsenlQ data. Against this backdrop, LOCL’s seed-to-package controlled
environment and closed-loop water management reduce exposure to several
variables associated with open-field agriculture, including runoff, wildlife, and
changing outdoor conditions. With approximately 13,000 retail doors already
serviced, this strengthens LOCL’s positioning with retailers seeking more
traceable, controlled, and resilient fresh-produce supply and could support
deeper commercial relationships over time.



Chart 1: Quarterly Revenue Continues to Scale
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Commercial momentum continued to build as previously announced wins converted into active placements
and new accounts broadened distribution entering 2H26. The six-SKU Harris Teeter rollout across more than
250 stores and a separate large regional retailer covering approximately 160 stores are now fully launched and
tracking in line with expectations. The account base expanded further after quarter-end, with a new Mid-South retailer
launching five SKUs across approximately 66 stores in July and a Rocky Mountain partner beginning shipments of
four SKUs across approximately 110 stores in early August. LOCL also received bid awards during 1H26 extending
supply arrangements with multiple national retail accounts across baby leaf lettuce and organic butter lettuce through
1Q27. The progression from account wins to multi-SKU launches and longer supply commitments provides greater
demand visibility and should support more efficient crop planning and facility utilization as retail programs scale.

The single-serve salad-kit relaunch adds a potentially meaningful value-added growth vector, while Romano
Caesar and arugula continue to broaden LOCL’s opportunity within existing retail relationships. Following
discussions with a major retailer, LOCL agreed to relaunch its single-serve salad-kit line through a Mid-Atlantic pilot
covering approximately 400 stores this fall. The initiative builds on encouraging performance from the family-sized
Romano Caesar Salad Kit, which recorded a 75% increase in baseline velocity in 4Q25; an additional distribution
center launched in May 2026 and has since reached velocities comparable with the existing network. Arugula also
remains an active growth opportunity following successful 2025 launches from Washington and Texas, particularly
where conventional supply has struggled to consistently meet retailer demand. Together with baby leaf and organic
butter lettuce program extensions through 1Q27, these initiatives give LOCL additional ways to deepen shelf
presence and expand revenue per retail relationship without requiring a proportionate increase in physical capacity.

Chart 2: LOCL - Tracking Well Against Its Yield-Led Growth and Commercial Execution Roadmap
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Yield remains the primary operating growth lever, with Georgia, Texas, and Washington sustaining the
approximately 10% higher run-rate capacity benefit from tower upgrades completed in 4Q25. The three Stack
& Flow-enabled facilities continue to operate at the highest yield levels in company history, with tower upgrades
completed in 4Q25 supporting approximately 10% higher run-rate yield capacity. Revenue increased 14% yly in
2Q26, driven by increased production and sales from Georgia, Texas, and Washington, providing evidence that
higher facility productivity is translating into incremental volume. These gains allow LOCL to increase production
from the existing facility base and support continued revenue growth without adding comparable new capacity.

California is beginning to provide a second proof point for the yield-led strategy, while network-wide cost
initiatives broaden the path to improved unit economics. Selective investments at the California facilities remain
targeted to generate as much as a 20% improvement in yields, with initial work at one location already driving an
approximately 10% increase in total production versus the prior-year period. At the same time, more efficient seeding
practices reduced seed costs approximately 20% vy/y, while additional savings are being pursued across
procurement, maintenance, labor efficiency, and freight management. These initiatives complement the ~10% yield-
capacity improvement across Georgia, Texas, and Washington and reinforce the broader strategy of extracting more
output at lower unit costs from the existing network. The benefits were partly obscured in 2Q26 by temporary Georgia
packing inefficiencies, making gross-margin recovery an important 2H26 indicator of whether these operating gains
are translating into reported profitability.

Strategic partnership discussions are gaining relevance as retailer interest in controlled supply increases,
while LOCL continues to keep future capacity tied to committed demand. Food-safety concerns are increasing
the urgency of strategic retailer discussions, while LOCL reaffirmed its existing demand-backed approach to future
capacity. Additional Stack & Flow-enabled capacity, including potential Midwest expansion, remains under review,
with timing and configuration being evaluated alongside retailer discussions and product-specific requirements. This
approach allows LOCL to prioritize growth from higher yields and deeper retail penetration before committing capital
to additional capacity. A demand-backed expansion model could help LOCL scale distribution while limiting the
capital intensity associated with its earlier build-out phase. This becomes increasingly relevant as retailers place
greater emphasis on traceability, food safety, and regional supply reliability.

Adjusted gross margin temporarily moderated to 27% as Georgia’s channel diversification introduced
packing inefficiencies, while underlying yield and cost trends remained constructive. Adjusted gross profit
was $3.7 million, essentially unchanged from 2Q25, while adjusted gross margin declined approximately 300 bps
yly from 30% and approximately 200 bps sequentially from 29%. The moderation reflected packing inefficiencies
created as LOCL diversified Georgia’s channel mix; those processes have since been refined and implemented. In
our view, the decline did not reflect deterioration in facility yields, which remained at record levels, but it highlights
the near-term complexity that can accompany broader retail mix and package formats. A return toward the 29%-30%
adjusted gross-margin range alongside continued revenue growth would provide a stronger indication that LOCL’s
retail mix and cost initiatives are converting into better unit economics.

Operating leverage continued to improve as LOCL shifted spending toward commercial expansion while
reducing development and corporate overhead. Sales and marketing expense increased approximately 20% y/y
to $2.9 million in 2Q26 and 14% to $5.1 million in 1H26, broadly in line with revenue growth of approximately 15%,
suggesting the recent rollout cadence has not required disproportionate commercial spending. Retailer wins, SKU
breadth, program duration, and product velocity remain the more relevant commercial indicators, with recent
launches across 250+ Harris Teeter stores, a 160-store regional account, new Mid-South and Rocky Mountain
programs across 66 and 110 stores, respectively, and the planned 400-store salad-kit pilot indicating that higher
selling investment is translating into distribution growth. At the same time, operating expenses declined
approximately 11% y/y to $15.0 million, with R&D down 29% to $4.6 million and adjusted G&A down 17% to $4.1
million. The shift is consistent with LOCL moving from heavier technology and facility-ramp spending toward scaled
commercial execution, while keeping overhead growth below revenue growth.

Adjusted EBITDA loss improved 17% yly, advancing LOCL toward management’s goal of positive adjusted
EBITDA. Net loss narrowed to $19.8 million from $21.6 million in 2Q25, supported by lower operating expenses and
a modest reduction in net interest expense. Sequentially, the increase in GAAP net loss from 1Q26 was largely
attributable to a roughly $6.6 million swing in warrant fair value accounting. More importantly, adjusted EBITDA loss
improved to $5.8 million from $7.1 million y/y, while the 1H26 loss narrowed approximately 24% to $11.5 million from
$15.3 million. The continued improvement, alongside higher revenue and tighter cost discipline, supports
management’s view that the business is steadily narrowing the gap to positive adjusted EBITDA.
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Cash consumption improved as the business moved beyond the heavier facility build-out phase, although
liquidity remained modest at quarter-end ahead of the subsequent financing. Net cash used in operating
activities improved approximately 26% to $13.4 million in 1H26 from $18.3 million in 1H25, while investing cash use
declined approximately 80% to $2.2 million from $10.9 million as construction spending normalized. Cash, cash
equivalents, and restricted cash declined to $10.1 million at June 30 from $18.8 million at the end of 1Q26, with
working capital narrowing to approximately $1.5 million. Inventory remained relatively stable at $7.6 million versus
$7.4 million at year-end despite new retail programs ramping, indicating that the liquidity draw was driven primarily
by continued operating cash consumption rather than inventory build. The lower capital-spending burden is
constructive, but further revenue growth, margin recovery, and EBITDA improvement remain necessary to support
stronger internal cash generation and reduce reliance on external capital.

Leverage remains elevated, keeping balance-sheet discipline central to the broader profitability and cash-
generation story. LOCL had approximately $302.8 million of principal outstanding under the Cargill Senior Facility
and $328.3 million of total long-term debt principal at June 30. Reported long-term debt was approximately $489.3
million, primarily reflecting the debt premium recorded in connection with the 2025 restructuring. While the
restructuring reduced prior obligations and the business is now operating with a lower capital-spending burden, the
absolute debt load remains significant relative to LOCL’s current revenue base and cash generation, making
sustained EBITDA improvement and lower cash consumption critical to improving financial flexibility.

The subsequent $12.5 million strategic investment and related Cargill amendments materially improve near-
term liquidity and financial flexibility. U.S. Bounti’s additional investment brings total strategic capital committed
in 2026 to $27.5 million and was structured through a 7.0% convertible note maturing in August 2031, initially
convertible at $1.37 per share, together with a 1.0 million-share warrant at $0.125. PIK interest reduces near-term
cash requirements, while conversion of the initial principal alone could add approximately 9.1 million shares. In
connection with the financing, Cargill waived a minimum-liquidity covenant default, reset required liquidity to $3.5
million through March 2027 and $2.0 million thereafter, and permitted certain 2027 interest to be paid in kind, subject
to conditions. These measures extend LOCL’s liquidity runway, but continued improvement in adjusted EBITDA and
operating cash flow remains necessary to address the company’s leverage and reduce reliance on external capital.

2H26 setup remains constructive, with new retail programs, sustained yield gains, and continued cost
actions providing multiple levers for sequential improvement. Management expects revenue and the adjusted
EBITDA loss rate to continue improving through 2026, with revenue growth and cost discipline remaining the primary
drivers toward breakeven. Entering 3Q, LOCL is carrying forward $13.9 million of quarterly revenue, new launches
across approximately 66 Mid-South and 110 Rocky Mountain stores, sustained ~10% higher run-rate yield capacity
across Georgia, Texas, and Washington, and early production benefits from the California optimization program. The
~400-store single-serve salad-kit pilot expected this fall adds another potential growth driver. The key 2H26 proof
points are continued sequential revenue growth, recovery in adjusted gross margin from 27%, and further narrowing
of the $5.8 million adjusted EBITDA loss as LOCL progresses toward positive adjusted EBITDA.
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Disclaimer: Exec Edge does not publish proprietary estimates, ratings, price targets, or investment
recommendations. The valuation discussion below is illustrative only and is based on company filings, management
commentary, and third-party data and estimates. It does not constitute a recommendation, price target, rating, or
prediction of future pricing.

LOCL trades near the lower end of its historical valuation range despite recent operating improvement. LOCL
currently trades at 0.51x LTM sales versus a three-year high multiple of 1.92x and a three-year mean of 0.83x.
Applying the historical high multiple to LTM sales of $51.8 million implies an illustrative market capitalization of $99.5
million, or $4.25 per share. Importantly, this framework does not require aggressive forward revenue assumptions;
rather, it reflects potential multiple recovery if investors gain confidence that LOCL’s recent execution improvements,
including higher revenue, record facility yields, lower adjusted G&A, normalization of temporary gross-margin
pressure, and narrowing adjusted EBITDA losses, are sustainable.

Relative valuation remains nuanced across the CEA-linked peer set, while traditional fresh-produce peers
provide a useful valuation anchor. LOCL trades at 0.51x LTM sales, below Village Farms at 1.22x and
GrowGeneration at 0.66x, while remaining above Hydrofarm at 0.07x and below the headline CEA-linked peer
average of 1.21x, which is elevated by CEA Industries at 3.57x. Against traditional fresh-produce companies, which
average 0.53x LTM sales, LOCL now trades at a modest discount despite its patented Stack & Flow platform,
approximately 13,000-door retail footprint, recent double-digit revenue growth, and improving adjusted EBITDA
trajectory. In our view, sustained execution could support a valuation premium to conventional produce peers if
investors increasingly recognize LOCL as a technology-enabled CEA platform rather than a traditional produce
supplier.

The key re-rating triggers remain execution-led rather than purely multiple-led. Continued sequential revenue
growth, recovery in adjusted gross margin toward prior levels, further narrowing of the adjusted EBITDA loss, and
conversion of recent retail wins into repeatable volume would provide the clearest support for valuation recovery.
Strategic investor backing also strengthens the setup, with U.S. Bounti committing an additional $12.5 million
following its $15.0 million March investment, bringing total strategic capital committed in 2026 to $27.5 million and
strengthening near-term financial flexibility. At the same time, leverage and prospective dilution remain important
constraints, meaning a sustained re-rating will ultimately depend on LOCL converting higher facility productivity and
broader distribution into stronger margins, lower cash consumption, and improved per-share economics.

LOCL LTM Price / Sales (P/S): Mean: 0.83x High: 1.92x Low: 0.32x Last: 0.50x

LTM Sales 51.8
3-year High Multiple (x) 1.92
Market Cap 99.5
Shares OQutstanding 23.4 I
Price/share ($) 4,25
Current Price (5) 1.14

0x

Source: Exec Edge Research, TIKR. Data as of 8/13 close.
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Chart 5: LOCL — Peer Valuation

Ticker CEA Companies Market Cap (SMn) LTM P/S (x)
LOCL Local Bounti Corporation 26.7 0.51
VFF Village Farms International, Inc. 282.3 1.22
GRWG  GrowGeneration Corp. 110.6 0.66
BNC CEA Industries 104.8 3.57
HYFM Hydrofarm Holdings Group, Inc. 858.0 0.07
Average 276.5 1.21
Ticker Fresh Produce Companies Market Cap (SMn) LTM P/S (x)
LOCL Local Bounti Corporation 26.7 0.51
DOLE Dole Plc 1,262.0 0.13
DMC Fresh Del Monte Produce Inc. 1,443.6 0.34
cvaw Calavo Growers, Inc. 466.3 0.76
AVO Mission Produce, Inc. 1,150.8 0.92
Average 869.9 0.53
Source: Exec Edge Research, TIKR. Data as of 8/13 close.
Chart 6: LOCL - Financial Snapshot
Income Statement ($000s, except per-share data) 1024 2024 3024 Q24 1025 2025 Q25 4025 1026 2Q26 2023 2024
Sales 8383 8443 10242 10,070 11,605 12,103 12,200 12,457 13,337 13,850 27 557 38,138 48385
Cost of goods sold 7.597 8,092 8.829 9,530 10,144 10,631 10,794 10,936 11,803 12,804 25341 34,048 42,505
Gross profit 786 1,351 1,413 540 1,461 1472 1,406 1,521 1,534 1,046 2216 4,090 5,860
Gross margin 9.4% 14.3% 13.8% 5.4% 12.6% 12.2% 11.5% 12.2% 11.5% T.6% 8.0% 10.7% 12.1%
Research and development 3487 4519 7.096 T.185 6977 6485 6,677 5,436 5715 A5TT 16,086 22 287 25575
Sales and marketing 1,782 2086 1,991 2024 2114 2382 2441 2,196 2,244 2876 7.883 8,143
General and administrative 5816 8600 10,357 8105 8104 8045 10,508 TA11 7,509 7.541 32878 33,789
Selling, general and administrative (legacy combined) - 64,559
Goodwill impairment - 38481
Total operating expenses 11.085 15.215 19.444 17.314 17.185 16,922 19,627 14,743 15468 14,994 118126 63,058 60.487
Loss from operations {10,299) {13.864) {18.031) (16,774) (15,734) (15,450) (18.221) (13.222) (13.934) (13.948) (116.910) 58.968) (62.627)
Change in fair value of warrant liabilities (4.180) 1,086 1931 1974 (3.510) (1.499) (3,358) 5,009 5,243 {1.387) 18,483 a1 (3,358)
Interest expense. net (9,608) (12,500) (18,312) (18,503}  (18,838) (4,602) (4,560 (4,167) (4.034) {4.486) (25,745) (58,923) (32,167)
Other incoma (expense), nat a7 1 a5 (2,855) 407 (26) (2a1) 3,683 7 - 157 (2,822) 3773
Net loss {24.050) (25.267) (34.327) 36,258) {37,675) (21,577) (26.430) (8.697) (12.718) (19.821) (124.015)  (119.902) 94.379)
Meat loss attributable to common stockholders (24.050) (25.267) (34.327) (36,258) {38,078) 21,57T) {26.430) (8.697) (12.718) (19.821) (124.015)  (119.902) 94.782)
Met loss per share - basic and diluted (2.89) (3.00) 4.01) {4.32) {1.63) {1.18) 0.53) 0.68) {15.681) (14.14) 561)
Weighted average shares outstanding 8325944 8411226 B.568.970 8,808,584 13,270,197 22,481,564 24125745 29.070,934 7.943874 0.480.247 16.895.925
1024 2024 Q24 4024 1025 2025 3Q25 4025 1026 2026 2023 2024 2025
Cash and cash equivalents 8.242 9.685 n7 a7 18,008 5286 6,199 4,233 12,254 3.629 10,326 a7 4.233
Restricted cash 6.489 6.489 6.490 6.529 10,405 7885 6,512 6,486 6.517 6.505 6,569 6.529 6.486
Accounts recevable, net 3.360 2501 2044 2282 2,591 2438 2424 2203 2,865 2870 3078 2282 2203
Inwentary, nat 4.960 5474 6.547 6.814 TAST 7.028 6,824 7419 7.193 7.589 4210 6.814 7419
Total current assets 25,671 26,767 17,303 18,823 40,629 24,947 24,132 22,027 30,192 23,266 26,988 18,823 22,027
Property and equipment, net 344,112 368,261 371,368 370,978 369,208 365,262 361,807 357,427 353,436 348 448 313,166 370,978 357,427
Intangible assets, net 40,461 39,568 3BETE ar,7e3 36,891 35999 31,406 ao,77e 30,150 29,522 41,353 37,783 30,778
Total assets 413,407 438,099 430,814 428,035 447,197 426,774 417,761 410,493 414,168 402,684 381,752 428,035 410,493
Equity and Liability
Accounts payable 12,778 13,744 16,357 16,987 15,340 9,527 9,234 11,782 14,378 14,319 14,640 16,987 11,782
Total current liabilities. 32,193 43,486 53,123 55,436 19,981 19,381 14,315 16,310 18,665 1,717 31,941 55,436 16,310
Long-term debt - principal amount 312,000 312,000 312,000 312,250 328,000 328,308 447,718 312,250
Debt premium, net of amortization 168,047 166,330 174,416 172,368 170,309 168,238 172,368
Debt discount, net of amortization {1,562) {1,498) {7.501) {7,267) (1,498)
Long-term daebt, nat 320,775 367,294 384,938 416,577 480,047 478,330 484,854 483,120 490,808 489,279 277985 416,577 483,120
Accrued interest, noncurrent 9,974 14,515 19,010 23,480 14,5156
Financing obligation, noncurrent 49397 49 555 49,706 49,856 50,010 50,152 50,286 51,342 51,381 51,364 49,225 49,856 51,342
Warrant liabilities 11,384 10,208 8377 6403 9913 11412 16,271 1,262 12,037 13,424 7214 6,403 11,262
Total liabilities 422,854 470,938 496,427 528,535 560,194 559 496 575,900 576,729 592,189 599,570 366 479 528,535 576,729
Comman stock 1 1 1 1 1 2 z z 2z 2 1 1 2
Additional paid-in capital 317,930 319,805 321,358 322729 326,450 349,758 350,771 351,371 352,304 353,260 318,600 322,729 351,371
Accumulated deficit (327,378)  (352,645) (386,972) (423,230) (460,905} (4BZ,4B2} (508,912} (517,609) (530,327)  (550,148) (303,328)  (423,230)  (517,609)
Total stockhalders' equity (deficit) (8,447) (32,838) (B5,613)  (100,500)  (134,454) (132,722) (158,139) (166,238) (178,021)  (196,888) 15273 (100,500}  (166,236)
Total liabilities, mezzanine equity and stockholders” equity 413,407 438,009 430,814 428,035 447,187 426,774 417,761 410,493 414,168 402,684 381,752 428,035 410,493
Key Cash Flow ltems ($000s) 1024 2024 302 1025 2025 3025 4025 1026 2026 2023 2024 2025
Net loss (24,050) (25,267) (34,327) (36,258) (37,675) (21,577) (26,430) (8,697) (12,718) (19,821) (124,015 (119,902) (24,379)
Net cash used in operating activities (7,083) (4,001) (17,211) 1,234 (9,553) (8,717) (8,920) (3,148) (6,070) (7,367) (33,157) (27,081) (30,336)
Net cash used in investing activities (34,985) (24,838) (12,805) (9,825) (4,962) (5,922) {1,187) agz (1,105) {1,048) (182,265) (82,454) (11,589)
Net cash provided by financing activities 139,904 30,283 20,649 9,250 35,462 (603) 9,647 672 15,227 (221) 187,379 100,086 45,178
Net increase (decrease) in cash, cash equivalents and restricted
cash (2,164) 1,443 (9,367) 659 20,947 (15,242) (460) (1,992) 8,052 (B,637) (8,043) (9,429) 3,253
Cagh, cash equivalents and restricted cash at beginning of period 16,895 14731 16,174 6,807 T 466 28,413 13171 1271 10,719 18,771 24,938 16,895 7,466
Cagh, cash equivalents and restricted cash at end of period 14731 16,174 6,807 T 466 28413 13171 1271 10,719 18,771 10,134 16,885 7,466 10,719

Source: Exec Edge Research, Company Filings
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By using Exec Edge, Exec Edge Research, Executives-Edge.com or and any subdomain or premium service offered by
Capital Markets Media LLC (collectively, “Exec Edge”), hereafter referred to as "Services", you acknowledge that (i) any
and all Services provided are for informational purposes only and do not constitute a recommendation for any particular
stock, company, investment, commaodity, security, transaction, or any other method of trading featured in any place on
Exec Edge (ii) Exec Edge does not guarantee the accuracy, completeness, or timeliness of the Services provided (iii)
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by Exec Edge, nor does Exec Edge hold any responsibility or liability for any actions, negative or otherwise, taken by
you either directly or indirectly as a result of participating in any Services offered.
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